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MVP: Fried Frank's Robert Sorin 

Law360 (November 26, 2018, 5:39 PM EST) -- Robert Sorin of Fried 

Frank Harris Shriver & Jacobson LLP steered Google’s continued 

New York City expansion through the multibillion-dollar acquisition 

of Chelsea Market, while securing new leases for two major 

Manhattan building projects in the Hudson Yards and One 

Vanderbilt, counting him among one of Law360’s Real Estate MVPs. 

HIS BIGGEST ACCOMPLISHMENT THIS YEAR: 

Sorin said one of his biggest accomplishments of the past year was 

his representation of Google in its $2.4 billion acquisition of 

Chelsea Market. 

 

In addition to being one of the largest deals by price in New York 

City — especially at a time when real estate deals around the $1 

billion to $2 billion mark are rare — the acquisition posed a number 

of challenges, Sorin said. In particular, Chelsea Market’s retail space 

added a layer of complexity, as did the fact that existing plans for 

development also had to be taken into account. 

 

“It’s not like you’re just buying a building that exists,” Sorin said. 

“There were all kinds of development aspects to it. It was also sort 

of a complicated legal puzzle to make sure that it was going to 

meet all of Google’s needs.” 

 

Sorin was able to untangle all the legal complexities and help close the deal on the property, which he 

said is a piece of the Google campus taking shape in Manhattan’s Chelsea neighborhood. 

 

“What Google is putting together in that part of the city is really quite remarkable,” Sorin said. 

 

OTHER NOTABLE MATTERS HE’S WORKED ON: 

In addition to his work with Google, Sorin spent a significant amount of time performing leasing work for 

two of Manhattan’s most iconic projects, Hudson Yards and One Vanderbilt. 
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With respect to Hudson Yards, Sorin guided the Related Cos., primarily in securing commercial leases for 

55 Hudson Yards, one of the four office buildings at the Midtown site. Mount Sinai has agreed to bring a 

state-of-the-art health center to Hudson Yards, while other tenants Third Point LLC, Arosa Capital and 

Stonepeak have all agreed to lease space, Sorin said. 

 

Sorin said the office space at 55 Hudson Yards is almost fully leased, demonstrating significant 

desirability for what he called a “generally positive, but mixed leasing market.” 

 

As for One Vanderbilt, which is under construction and right next door to Grand Central Station, Sorin 

helped secure a lease for law firm McDermott Will & Emery LLP, as well as DZ Bank AG and an affiliate, 

among others. 

 

Sorin said he enjoys the added complexities associated with leasing on projects that have not been 

constructed yet, like the Hudson Yards and One Vanderbilt, calling these deals “much more challenging 

and fun to work on.” 

 

“I feel lucky that I’ve had the opportunity to do that with an iconic project like Hudson Yards and an 

iconic building like One Vanderbilt,” Sorin said. 

 

WHY HE CHOSE REAL ESTATE: 

Sorin said he “fell into” real estate work somewhat unexpectedly when coming out of law school, noting 

that his first job came through a connection he had with a real estate partner. 

 

Sorin said he enjoyed the transactional nature of the work, as well as the people in the industry. In 

addition, the ability to work with real property that can be transformed into something new is a 

rewarding experience, Sorin said. 

 

“I liked the fact that you can be involved in creating something, rather than just pieces of paper or some 

financial algorithm, or whatever it might be,” Sorin said. “I like the idea that these are physical things 

that we’re dealing with.” 

 

WHAT MOTIVATES HIM: 

“I’m working with very sophisticated, interesting clients who are working on very high-profile deals that 

are challenging to do, and I’m enjoying it,” Sorin said. “Deals will always have their difficult times and 

issues and moments, but that’s part of the challenge.” 

 

HIS ADVICE FOR YOUNGER ATTORNEYS: 

Sorin believes that success comes from carrying yourself with integrity while working practically and 

fostering an environment of understanding between you and your clients. 

 

“It’s important to be aware of the fact that what goes around comes around, and how you treat other 

people is how they’re ultimately going to treat you, whether that’s a lawyer on the other side of a deal, 

your client, or the client on the other side of the deal,” Sorin said. 



 

 

 

— As told to Matthew Guarnaccia 

 

Law360's MVPs are attorneys who have distinguished themselves from their peers over the past year 

through high-stakes litigation, record-breaking deals and complex global matters. A team of Law360 

editors selected the 2018 MVP winners after reviewing nearly 1,000 submissions.  
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